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Security Policy

As a Company involved in work within the UK Nuclear Sector, L2 Business Consulting Limited
has a duty to safeguard Sensitive Nuclear Information (SNI) in accordance with specific UK
standards and requirements. L2 Business Consulting Limited has defined security controls
which are aligned with ISO 27001 and 27002 an Information Security Management System
standard.

The Office for Nuclear Regulation (ONR), acts as the independent security regulator for the
civil nuclear industry via the Nuclear Industries Security Regulations 2003 (as amended). We
recognise that strict adherence to these requirements are essential and have captured these
in a L2 Working Instruction (WI/03). Failure to satisfy these requirements and/or ignorance
can be harmful to the Company as can wilful or negligent disregard of them.

It is our policy to:

e Have effective Personnel Security — only engaging suitably security vetted personnel
where required and promoting a culture of high security standards

e Implement appropriate Physical Security — ensuring appropriate physical security of
our offices and staff to prevent malicious damage, theft or misuse of information

e Ensure Information Security of Sensitive Nuclear Information (SNI) — ensuring
protection by physical methods, implementation of IT security and ensuring
adherence to industry procedures

e Promoting an effective Security Culture and awareness in our business to ensure
safe, event free working

The Managing Director has overall responsibility for ensuring that our Security Policy is
integrated into our business plan, strategy and business processes. The day to day
management of security is undertaken by the UK Security Controller (UKSC).

This Security Policy will be reviewed on an on-going basis by the Board of Directors to
ensure that it remains appropriate to our activities.

This Security Policy and the company’s IMS shall apply to all activities we undertake. It shall
be communicated and apply to all personnel, suppliers and stakeholders.
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